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Like a train pulling out of the station, preowned-
aircraft sales chugged at the start of 2006 but gath-
ered speed as the year unfolded. By the fourth
quarter, it was full steam ahead and now the sales
surge looks poised to roll well down the tracks of the
new year.

Factors favoring continued vigorous activity in
both new and used markets remain largely in place.
Inflation fears, while omnipresent, seem in check at
the moment. And interest rates, which ratcheted up in
quarter-point notches for quite some time, have sta-
bilized; based on historical measures, they remain at-
tractive. Another potential market killjoy, oil prices,
on the last trading day of the year were reported to be
only one cent above where they began 2006–hardly
a reason for immediate concern. While a tilt in the
wrong direction can seemingly happen in a heartbeat
and derail or at least alter the course of the market, it
would be surprising to see this occur before summer.

Consider, too, that manufacturer backlogs are ex-
tending delivery dates in some cases to 2009. That
has caused some to jack up prices of delivery posi-
tions to previously unheard-of levels. For some rea-
son, a $300,000 to $400,000 premium on a Cessna
Citation CJ3 position seems palatable, but a nearly
$7 million premium on a Gulfstream G550 seems

gluttonous–though, in percentage terms, it’s not quite
as different as it appears.

If a $7 million premium surprises you, you aren’t
alone, at any rate. Recently, a G550 operator contacted
me for market data to help him bolster his case for a
new aircraft (not another G550). He wanted to show
management that aircraft values don’t always go down
and asked what his G550 is worth.

Plenty, as it turns out. “Only one ’07 delivery
position is available and it’s priced just under $52
million,” I told him. “Meanwhile, one nearly 350-
hour G550 is available and it’s being offered at $52
million.” Considering a new order today would be
priced somewhere in the mid-forties, depending on

how it’s equipped, current sellers are seeking a $5
million-plus premium, though they may settle for
something less.

What’s amusing–but of little relevance to a sale–is
the oft asked question by the prospective delivery-
position buyer, “How much of a premium will the
owner make?” The logical answer (though some
might use a less conciliatory adjective) is, “As much
as he can.” Interestingly, a buyer will typically not
ask a manufacturer what its profit delta is, much less
begrudge its deserved return; yet pit an individual
against another and the dynamics change–it gets per-
sonal and a game of brinksmanship begins.

The bottom line is that positions will continue to
trade and many, though not all, will continue to com-
mand healthy premiums. As a byproduct, used air-
craft that are less than 10 years old will remain the
beneficiaries of never-before-seen backlogs and what
looks to be a building momentum and greater ac-
ceptance of business aviation. o
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Source (all statistics and charts): Jetnet, LLC

Bryan Comstock is president of Jeteffect, Inc., a jet sales
and acquisitions firm based in Long Beach, Calif.

PREOWNED by Bryan A. Comstock

No. Average Average
in Percentage price price

Model operation for sale 2005 ($M) 2007 ($M)
Cessna CitationJet 353 10 2.3 2.5

Astra Classic 32 16 4.4 4.3

Learjet 60 306 11 7.3 7.5

Learjet 45 313 6 7.9 7.8

Falcon 50 241 9 8.2 9.0

Challenger 601-3A 133 14 10.2 11.5

Gulfstream G200 141 4 15.0 14.5

Gulfstream IV 211 12 16.0 16.9

Global Express 149 2 36.5 38.9

Some Popular Preowned Models

Note: Averages are based on published asking prices. Such prices are 
not available for all aircraft on the market. Actual selling prices may vary.

THE PRICE OF AIR CHARTER 

*Prices are for one-way flights and do not include aircraft positioning charges, 
fuel surcharges and other possible expenses, such as catering and airport landing
and ramp fees. Source: Air Charter Guide (www.aircharterguide.com)

Average Hourly Rates*
National Southeast U.S.

Now Year ago Now Year ago

Bell 206 $786 $737 $836 $773     
King Air 200 $1,197 $1,140 $1,235 $1,189
Citation II $1,772 $1,694 $1,799 $1,715
Learjet 35A $2,017 $1,914 $2,006 $1,824
Hawker 800A $2,902 $2,865 $2,916 $2,987
Falcon 50 $3,663 $3,592 $3,616 $3,545
Gulfstream III $4,441 $4,310 $4,463 $4,215

What you’ll pay for charter varies
not only by aircraft type and model
but by region. Here are the average
per-hour rates for popular aircraft
nationally and in the Southeast U.S.,
now and a year ago. Look for price
data for other parts of the country
in future issues.

Flying to the Super Bowl?
Read this first 

Occupants of private aircraft flying into Miami for
Super Bowl XLI on February 4 need to keep important
security changes in mind. The FAA is expected to issue
a Temporary Flight Restriction (TFR) that will cover a
30-nautical-mile radius from Dolphin Stadium and
that will be effective from at least two hours before
the game until two or more hours after it. That means
no traffic in or out of the area airports, with the ex-
ception of commercial flights at Miami International. 

Unlike in years past, there will be no helicopter ser-
vice from area airports to the stadium. The Miami-area
executive airports will man con-
trol towers for extended hours
after the game to facilitate de-
partures, but savvy travelers will
plan on delays as hundreds of
corporate aircraft all compete
for departure slots within the na-
tional airspace system within the
same two to three hours. 

The main airports serving
the Miami area have made ex-
tensive Super Bowl prepara-
tions. Surplus runways will be
closed to provide extra aircraft
parking space. Most ground-
support facilities will have extra fuel trucks, greeters,
concierges, hospitality tents, crew-arrival parties,
rental cars and shuttles to handle the expected influx
of nearly 1,000 executive aircraft. 

For those planning on leaving before the game con-
cludes, there are options available outside the boun-
daries of the TFR. Fort Lauderdale Executive, Fort
Lauderdale International, Boca Raton and Palm Beach
airports are all gearing up for Super Bowl overflow traf-
fic. Using the outlying airports will involve a car ride of
40 to 90 minutes each way. 

The bottom line for this event: Plan ahead and plan
on delays.  –M.H.




